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Case study

Helping a CEO to fund an acquisition

Our client, a global business entrepreneur with liquidity needs, was able to fund a complex acquisition that

increased his global business significantly.

The situation

Our client, the founder and CEO of two global businesses
headquartered in the US and Australia, confided in us
that he intended to participate in an auction to acquire a
significant, European-based company in his industry. This
client has been a valued relationship of ours for many
years. In addition to helping him manage his liquid assets,
we often serve as a sounding board on other important
decisions he is contemplating.

Over the years, we have helped him borrow funds at
extremely attractive rates, implemented commaodity
hedging strategies, covered call writing programs

to generate cash on concentrated stock holdings,
and developed and executed hedging strategies on
concentrated equity positions.

Once we were notified that our client was partnering with
a private equity firm for the auction, we strategized with
him on the most optimal approaches to fund his share of
the bid.

The strategy

By the time our client learned that he had won the
auction, we were prepared to present various funding
strategies. Our client and his family were actively utilizing
their securities-backed credit line for several real estate
transactions. Though our client planned to pay down
the balance, we determined that using this credit line
was not an optimal strategy for funding his share of this
acquisition bid.

Our client holds two concentrated stock positions with us,
and we presented him with strategies to use these in order
to raise cash.

Working with UBS's structured solutions team, we offered
two monetization and hedging strategies. We advised

the client on his options and collectively determined a
prepaid variable forward contract was most appropriate
for his needs.

Our team collaborated with multiple parties in different
countries over three days to meet the funding deadline
set by the auction. This included oversight of transactions
from the UBS Strategic Equity Solutions team executing
the prepaid variable contract and our F/X desk executing
euro-denominated forward wires. We were able to give
him rapid access to $11 million without resorting to selling
highly appreciated stock and incurring capital gains taxes.

The result

Our client appreciated the thoughtful advice, creative
solutions and attention to detail on our part that helped
him to successfully acquire this European company. This
acquisition not only has the potential to increase our client’s
net worth but may help increase the reach and growth
potential of his existing business. We were very happy we
were able to provide our client advice that helped him put
in place a funding strategy that enabled him to accelerate
closing this complex acquisition.
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How to get in touch?

Saman Samii, CEPA
Financial Advisor
214-981-0514
saman.samii@ubs.com

UBS Financial Services Inc.
100 Crescent Court, Suite 600
Dallas, TX 75201

The strategies and/or investments referenced may not be suitable for all investors as the appropriateness of a particular investment or strategy will
depend on an investor’s individual circumstances and objectives. Investing involves risks and there is always the potential of losing money when

you invest. Investors should be aware that alternative investments are speculative, subject to substantial risks (including the risks associated with limited
liquidity, the use of leverage, short sales and concentrated investments), may involve complex tax structures, strategies and may not be appropriate
for all investors. Alternative investments may not be required to provide periodic pricing or valuation information to investors, there may be delays in
distributing tax information to investors, they are not subject to the same regulatory requirements and protections as mutual funds, and they may be
subject to high fees and expenses, which will reduce profits and returns. Alternative investments are not deposits or obligations of, or guaranteed or
endorsed by, any bank or other insured depository institution, and are not federally insured by the Federal Deposit Insurance Corporation, the Federal
Reserve Board or any other governmental agency. They should not constitute an entire investment program.

The case study presented, based on actual client experiences as told by our Financial Advisors, is provided as an illustration and may not be representative
of the experience of other clients. There is no guarantee of the future success of any of the strategies discussed. Each client’s circumstances and
outcomes may be different. It is important that you understand the ways in which we conduct business and the applicable laws and regulations that
govern us.

As a firm providing wealth management services to clients, UBS Financial Services Inc. offers investment advisory services in its capacity as an SEC-
registered investment adviser and brokerage services in its capacity as an SEC-registered broker-dealer. Investment advisory services and brokerage
services are separate and distinct, differ in material ways and are governed by different laws and separate arrangements. It is important that you
understand the ways in which we conduct business, and that you carefully read the agreements and disclosures that we provide to you about the
products or services we offer. For more information, please review the client relationship summary provided at ubs.com/relationshipsummary,
or ask your UBS Financial Advisor for a copy.

Neither UBS Financial Services Inc. nor its employees (including its Financial Advisors) provide tax or legal advice. You should consult with your legal
counsel and/or your accountant or tax professional regarding the legal or tax implications of a particular suggestion, strategy or investment, including
any estate planning strategies, before you invest or implement.

Borrowing using securities as collateral involves special risks, is not suitable for everyone and may not be appropriate for client needs. All loans are
subject to credit approval, margin requirements, and margin call and other risks; credit lines may be subject to breakage fees. For a full discussion of the
risks associated with borrowing using securities as collateral, clients should review the Loan Disclosure Statement included in their application package/
account opening package. UBS Financial Services Inc. (UBS-FS) and its Financial Advisors have a financial incentive to recommend the use of securities
backed loans, rather than the sale of securities to meet cash needs because we receive compensation related to the loan as well as the investments used
to secure the loan. We benefit if your clients draw down on their loan to meet liquidity needs rather than sell securities or other investments, and have
a financial incentive to recommend products or manage an account in order to maximize the amount of the loan. UBS-FS and its Financial Advisors and
employees offer banking and lending products to clients through our affiliates and third-party banks in our capacity as a broker-dealer and not as an
investment adviser.

UBS Bank USA, UBS-FS, their employees and affiliates do not provide legal or tax advice. Clients should contact their personal tax and/or legal advisors
regarding their particular situations, including the legal and tax implications of borrowing using securities as collateral for a loan.

EQUAL HOUSING
UBS Bank US—Equal Opportunity Lender. Equal Housing Lender. LENDER

Diversification does not guarantee a profit or protect against a loss in a declining financial market.
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